
RECESSION RESISTANT  
REAL ESTATE FUND

Protecting Investor Capital Through Uncertain Times



EXECUTIVE OVERVIEW
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“The Recession Resistant Fund” is a diversified real 

estate private equity fund that invests in institutional 

quality commercial real estate throughout the U.S.   

The Fund is designed to continue to perform and 

provide passive income to investors through an 

economic downturn. 

What Is The Recession Resistant Fund?



WHY NOW?
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The U.S. is currently in the 2nd longest 

economic expansion in U.S. history and 

we are faced with a nationwide 

affordable housing crisis.  

Many savvy investors are growing more 

concerned about the potential for a 

market correction.  
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ECONOMIC INDICATORS
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‣ Stock market volatility 

‣ CPI inflation at 6-year highs  

‣ Labor markets at full employment = cost-push inflation 

‣ Rising interest rate risk  

‣ Yield curve inverted in March 2019 indicating a likelihood for 

recession in the near-term

Many economic indicators point to an upcoming slowdown 
and possible recession in the near term, including:

We believe it is an important time for investors to reduce risk in their portfolios 



THE SOLUTION
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The Recession Resistant Fund provides 

investors with a highly diversified portfolio of 

institutional quality commercial real estate.  

The Fund combines three real estate asset 

classes that are inversely or uncorrelated to the 

market and which have historically performed 

during downturns: 

Professionally Managed. 
Highly Diversified.  
Passive Investment.

CASH FLOW + VALUE-ADD

EXCLUSIVE DEALFLOW

MULTI-ASSET STRATEGY

mobile home parks 
+ 

self-storage facilities 
+ 

workforce apartments 



16-22%  
average annual ROI

11-15%  
IRR (net of fees)

THE STRATEGY
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In Place Cash Flow 
Within each asset class the Fund targets stabilized 
properties that are already producing positive 
cash flow at acquisition.   

+ 
Value-Add 

Further, each property has a strong value-add 
business plan where inefficiencies can be 
capitalized on.  

Our value-add strategies improve the 
performance of the properties in order to grow 
Net Operating Income and the underlying asset 
value, rather than relying on speculative natural 
market appreciation 

The result of cash flow + upside is a blended 
investor return comprised of both current income 
and long-term valuation growth and upside.  

Targeted Investor Returns



Mobile Home Parks 
Mobile home parks are in growing demand as they are the most affordable housing solution in 
many desirable regions. As of lately, a growing number of baby boomers on fixed incomes have 
turned to mobile home parks as an affordable housing option.  In addition, supply of Mobile Home 
Parks has remained fixed and even declining in certain markets where the land is being repurposed. 
Many counties have zoning restrictions that constrain supply and simply do not allow for the 
development of new mobile home parks. Over 20 million Americans live in a mobile home.

INVESTMENT ASSETS
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Workforce Apartments 
With home ownership at its lowest rate in over 50 years, workforce apartments also offer an 
additional affordable housing solution for many. Workforce apartments frequently remain at high 
occupancy during market downturns as households tend to reduce their cost of living by downsizing 
to apartments during difficult times. At a national level, 4.6 million new apartments are needed over 
the next 12 years just to replace the decaying stock of apartments - the rate of new apartment 
developments would will need to almost double to catch up.

Self-Storage Facilities 
Self-storage provides investor stability during a recession as more people tend to have life events 
resulting in a physical change such as, foreclosure, change in employment, downsizing and moving 
home from college, all of which increase the demand for self-storage facilities. Further, self-storage’s 
30 day lease is very flexible and can adjust to the market quickly. Once tenants are acquired, they 
are extremely sticky. One of our operating partners noted their average tenancy is 2.7 years and 
recent publications show nationwide that 40% of tenants stay over 2 years.  Demand is very strong,  
it was reported that 1 out of 11 Americans pays over $90/month for space to store their belongings.



CASE STUDY: MOBILE HOME PARK
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▸ Portfolio owned an interest in 15 mobile home parks in 
6 states 

▸ Ownership (full or partial) of 1,000+ mobile home lots 

▸ Assets totaled over $24.5 million

IRR 13.93%

Total Return $180,153

Less: Initial Investment ($100,000)

Net Return $80,150

Divided by Initial Investment $100,000

Total ROI 80.15%

5/31/12 ($100,000) Initial Investment

11/30/12 $3,753 Quarterly Distribution
3/6/13 $2,082 Quarterly Distribution

5/20/13 $2,500 Quarterly Distribution

7/31/13 $2,500 Quarterly Distribution

11/14/13 $2,500 Quarterly Distribution
2/10/14 $2,500 Quarterly Distribution

5/5/14 $2,500 Quarterly Distribution

8/5/14 $2,491 Quarterly Distribution
11/4/14 $2,491 Quarterly Distribution

2/11/15 $2,491 Quarterly Distribution

5/6/15 $2,491 Quarterly Distribution

8/4/15 $2,491 Quarterly Distribution
11/6/15 $2,491 Quarterly Distribution

1/5/16 $16,800 Partial Capital Return

2/18/16 $2,330 Quarterly Distribution
3/1/16 $411 Quarterly Distribution

5/16/16 $2,071 Quarterly Distribution

8/15/16 $2,071 Quarterly Distribution
11/18/16 $2,071 Quarterly Distribution

2/17/17 $2,071 Quarterly Distribution

5/17/17 $2,071 Quarterly Distribution

8/15/17 $2,071 Quarterly Distribution
11/14/17 $2,071 Quarterly Distribution

3/6/18 $72,782 Partial Capital Return

5/20/18 $728 Quarterly Distribution
8/14/18 $10,418 Full Capital Return

8/14/18 $32,652 Sales Proceeds

$100,000 investment



CASE STUDY: SELF-STORAGE
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3/27/15 ($100,000) Initial Investment

4/1/15 - Quarterly Distribution

7/1/15 $2,628 Quarterly Distribution
10/1/15 $2,659 Quarterly Distribution

1/1/16 $2,659 Quarterly Distribution
4/1/16 $2,659 Quarterly Distribution
7/1/16 $2,432 Quarterly Distribution

10/1/16 $2,000 Quarterly Distribution
1/1/17 $2,849 Quarterly Distribution

3/1/17 $2,000 Quarterly Distribution
7/1/17 $2,000 Quarterly Distribution

10/1/17 $2,000 Quarterly Distribution

1/1/18 $2,000 Quarterly Distribution
1/10/18 $144,636 Capital Return + Sales proceeds

IRR 23.29%

Total Return $170,523

Less: Initial Investment ($100,000)
Net Return $70,523

Divided by Initial Investment $100,000

Total ROI 70.52%

# of Days Invested 1,020

Average Annual ROI 25.24%

$100,000 investment
Case Study #1: Naples, FL 

‣ 517 units, built in 2003, purchased for $7,535,000 in 2015 

‣ Value-add included increasing physical occupancy from 82% to 88% and 
converting 30, 10x10 units into 60, 5x10 units and increasing the overall gross 
rental income 

‣ Sold for $8,722,000 providing investors with over 20% annual return on 
investment (ROI)

Case Study #2: Fayetteville, NC 

‣ 1,242 units, built in 1995, purchased for $6,750,000 in 2013 

‣ Value-add included increasing physical occupancy from 70% to 
80%+,  increasing gross rental income and renovating several 
areas with deferred maintenance including the showroom  

‣ Sold for $9,649,000 providing investors with over 20% annual 
return on investment (ROI)

Case Study #3: Spring Hill, FL 

‣ 570 units, built in 1995, purchased for $5,874,000 in 2013 

‣ Value-add included increasing physical occupancy from 82% to 
87%+,  increasing gross rental income by 6% shortly after 
acquisition  

‣ Sold for $6,633,000 providing investors with over 20% annual 
return on investment (ROI)
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CASE STUDY: APARTMENTS
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▸ Kansas City, Missouri; 384-unit property built 
in 1989 totaling 17 buildings on 8+ acres 

▸ Distributions equating to an annualized return 
in April 2018 of 13.5%, investment began in 
mid-2015. 

▸ Current cost basis is $17.3 million and an 
estimated current value based on a 6.25% cap 
rate is $28 million. 

▸ Average rents at acquisition: $650/month 

▸ The value-add strategy increased the value by 
over $10 million in a few years
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Net Operating Income (NOI) of mobile home parks, self-storage facilities and 
apartments have historically led in growth which is projected to continue 

mobile homes
self storage facilities
apartments
senior housing
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25 years combined experience

involved in 200+ real estate 
investments, 10+ asset classes

created and managed 50+ 
real estate partnerships,  
debt + equity



WHO WE ARE
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MARK KHURI  
Managing Partner, Real Estate 
310.344.1970 
mark@aerialinvestmentmanagement.com  

Mr. Khuri brings over 13 years of real estate investing experience to the 
organization. His career started in 2005 when he began investing in 
residential real estate in California and Florida. Throughout his career Mark 
has been involved in sourcing, underwriting, acquiring, raising capital, 
rehabilitating, managing and selling both residential and commercial 
investments throughout multiple markets in the US.  In addition to founding 
Aerial Investment Management, in 2010 he launched SMK Capital 
Management with his father, a retired orthopedic surgeon and seasoned 
real estate investor. Mr. Khuri has analyzed hundreds of investment 
opportunities and has successfully bought, renovated, sold and invested in 
over 100 properties with a combined value over $400 million and created 
and managed over 40 real estate partnerships.  

Over the last decade, Mr. Khuri and affiliates of SMK have invested in over 40 
commercial real estate opportunities across numerous asset classes 
including mobile home parks, self-storage facilities, multi-family 
communities, retail shopping centers, oil wells, student housing, vacant land 
and short-term debt.  

Prior to founding SMK Capital Management, Mr. Khuri was the Vice President 
of Sales & Operations with a private retail distribution firm and Mr. Khuri 
worked as a financial analyst with a fortune 500 Company performing 
budgeting, planning and internal audit roles. Mr. Khuri holds a B.S. in Finance 
from Bentley University in Waltham, MA is a CA licensed RE Broker and 
teaches Real Estate Investing Principals and Best Practices at Central Oregon 
Community College.

Mr. Andrews brings 12 years of experience in investment management and 
real estate finance to the organization. The Aerial RR Fund is the fifth 
investment fund he has capitalized and managed. Mr. Andrews has also 
structured, capitalized, and managed numerous joint ventures and special 
purpose entities that have acquired and improved real estate assets 
including multifamily buildings, land developments, single-family residential 
developments, and rehab/fix-and-flip properties.  

Prior to founding Aerial Investment Management, Mr. Andrews was a 
Principal and Director of Capital Markets for Trueline Capital, a Pacific 
Northwest private portfolio lender. Mr. Andrews oversaw day-to-day 
operations of Trueline Capital Fund II including underwriting over 100 debt 
investments over three years totaling over $40 million in real estate 
investments. Mr. Andrews helped grow Trueline Capital Fund II from launch 
to over $20 million in capitalization in 2.5 years. The fund returned an 
annualized 10.6% to investors during his tenure. 

Prior to his role at Trueline Capital, Mr. Andrews was an early employee at 
CrowdStreet where he managed investor relations for the first series of 
online investment opportunities offered by CrowdStreet after the passage of 
the JOBS Act. Prior, he held numerous leadership positions in finance, 
including CFO/COO roles, for venture-backed technology companies. Mr. 
Andrews also spent four years working for Pacific Investment Management 
Company (PIMCO) in their Newport Beach, CA headquarters where he 
worked on the institutional account management teams focused on servicing 
foundations & endowments and public pensions clients. Mr. Andrews holds a 
B.S. in Business and Finance from California Polytechnic University San Luis 
Obispo and holds a Series 65 Investment Advisors license.

RYAN ANDREWS 
Managing Partner, Capital Markets 
949.637.0355 
ryan@aerialinvestmentmanagement.com  

https://www.smkcap.com/%22%20%5Ct%20%22_blank
https://www.smkcap.com/%22%20%5Ct%20%22_blank


FROM CURRENT INVESTORS
“  I’d been looking for 

mobile home park 
investments for several 

months but found it hard 
to find and assess good 
opportunities. The fund 

gave me the access I was 
looking for. ” 

- Bob Johnson 
Class-A Investor

“  I’ve been investing with 
Mark for over 6 years. He 

always picks up his cellphone 
and provides consistent 

communication. I trust him. 
I’ve been thrilled with the 
performance, they provide 
some of my best returns. “ 

- Jack Gilchrist 
Class-A Investor
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CLASS B CLASS A

Minimum investment $50,000 $250,000

Preferred return  
(accrues annually) 8% 8%

Preferred Return 
FOUNDERS SHARES* 9% 10%

Investor profit split above 
preferred return 70% 80%

Target IRR (net of fees) 11-14% 12-15%
Target average annual ROI 

(net of fees) 16-20% 18-22%

INVESTMENT OFFERING

Y1 3-5%
Y2 5-7%
Y3 6-8%

Y4+ 10%+

PROJECTED ANNUAL 
CASH FLOW:

ANNUAL MANAGEMENT FEE: 2%

ACQUISITION/DISPOSITION FEE: 1%

INVESTMENT TERM: 5-10 years

RETURN OF CAPITAL: expected to 
begin in year 3+

INVESTOR DISTRIBUTIONS: quarterly

*FOUNDERS SHARES: The first $2 million invested in the fund
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MARK KHURI  
Managing Partner, Real Estate 
310.344.1970 
mark@aerialinvestmentmanagement.com  

RYAN ANDREWS 
Managing Partner, Capital Markets 
949.637.0355 
ryan@aerialinvestmentmanagement.com  

61149 S Hwy 97, #605, Bend, OR 97702
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